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Destroys odors at source and neutralizes 
fumes by a chemical action, avoiding 
call-backs. Also rids warm air systems 
of unpleasant odors when sprayed in 
filters. Available in concentrated pow- 
der or aerosol. The only non-toxic and 


non-flammable prod- 
uct. Largest selling 
fuel oil neutralizer 
in the world! 
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NOTICE — Those writing to Box Numbers 
address: c/o FUELOIL & OIL HEAT, 200 Com- 
merce Rd., Cedar Grove, N.J. 07009. 





PETROLEUM EXECUTIVES 


Expanding independent fueloil/ 
gasoline marketer seeks experi- 
enced men with ability, offering 
a career opportunity to become 
members of management team. 
Salary open. All replies held in 
strict confidence. 

If you are a leader and qualify, 
submit resume to: President, 
Automatic Comfort Corp., P.O. 
Box 777, Hartford, Ct. 06101, 
marked “Personal and Confiden- 
tial.” 








USED 


1967 GMC 2,000 gal. tank 
$5,400.00 

1964 Dodge 1,200 gal. side de- 
livery tank $850.00 

1968 Int. diesel 2,000 gal. tank 
$5,200.00 
Amthor’s Welding Service, Inc. 
Rt. 52 E. Walden, N.Y. 12586 

914-778-3202, 778-3949, 774- 

0244 








Manufacturers representative 
wanted by nationally known oil 
burner manufacturer. Burner 
models from .75 to 40 G.P.H. 
Several territories open. Reply 
Box 166. 




















REBUILDING KITS 


for 


SUNDSTRAND 


and 


HONEYWELL 


aS 


SOLD ONLY TO: companies that 
want savings (at least 80%) and 
obtain knowledge on your rebuilt 
controls and pumps. Our low 
priced kits are a complete pack- 
age containing only necessary 
parts. 


Exclusive Distributors in New 
Jersey and Penna. for, Siass Lined 
Water Heaters and Inray Oil 
Powered Infra Red Heaters. 


ldiiamelse) 40 


'@) a Mfu. & Distributor 
ANDALUSIA, PA. 19020 
215-639-1800 
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WANT TO BUY 


Fueloil Business 

Westchester County, New York 
Excelsior Utilities Inc. 
914-668-7300 








AUTOMAG ZONE VALVES will 
never leak. Are fail safe. And 
will outlast the heating system. 
The only moving part is a stain- 
less steel/teflon plunger. Even 
better than separate pumps. 
Don’t you think you owe it to 
your customers and yourself to 
switch to AUTOMAG. Contact: 
AUTOMAG DIVISION, 901 Pitts- 
ton Ave., Scranton, Pa. 18505 
(717) 346-6539. 





SALES MANAGER — established 
retail marketer on Long Island 
seeks a competent sales manager 
for fuel oil and heating equip- 
ment. Knowledge of central air 
conditioning helpful. Must be 
alert, progressive leader. Oppor- 
tunity to fit into a responsible 
position. Attractive salary, pen- 
sion, etc. Write in confidence Box 
167. 














FOR SALE: 1972 Chevrolet tank 
truck, 1300 gallons, Brodie me- 
ter, power steering, power 
brakes, 200 miles. Price: $5100. 
Reply Westmore Fuel Co., Inc., 
86 North Water St., Byram, Conn. 
10573, 914-939-2473. Mr. D. 
Bologna 











DISPATCHER & MANAGEMENT 
TRAINEE for fuel oil company— 
the oldest and largest in Tennes- 
see. Come south out of snow and 
ice to the mountains and lakes of 
scenic Tennessee. Previous ex- 
perience in dispatching of heat- 
ing oil and servicemen, as well 
as some knowledge of residual 
oil delivery in transport, is de- 
sired. Good pay, company bene- 
fits and excellent working condi- 
tions. Write Box 165. 














TUX automatic 
FUEL OIL 
PUMP 


Guaranteed to 
out-perform any 
wall type 

fuel pump. 


CAPACITY 
Delivers 3 pts. 
with each 
pumping cycle — 
30 GPH at no lift 
or 25 GPH at 25’ 
vertical lift. 


FUEL LIFTERS 


for small homes & mobile homes 


Eliminates elevated 
fuel tanks, 3 Models: 
for space heaters, 
floor furnaces, 
vaporizing burners 
and stoves and 
“one line model.” 
CAPACITY: 2 to3 
GPH up to 25’ lift. 


Write for details — prices 


Marae 


INDUSTRIES, INC. EVERETT , MASS.02149 
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QUICK HEAT 
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LONG LIFE ° 
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624 Standard Designs and e 


sizes of LITE-CAST Insulating 


Refractory Combustion Cham- e 


bers for ALL Boilers and 
Furnaces. 


U.S. Patent No. 
2,075,433, 3,488,110 
Other Patents Pending 
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MONOGRAM PRODUCTS CO., INC. 
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EQUALIZING 
VALVES 
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STEAM 
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Fast venting Gorton Va 
por Equalizing Valves 
make radiators heat 
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ounces of rele) instead of 
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of pressure ahigl 


sizes for main Valves 
permit the bala 1g of each 
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INSTANT VENTING 
ete] age), Er s~ 
WATER 
VENT VALVE 


with 
exclusive SAFE-T-BALL 
WATER SEAL 
ELIMINATES THE PROBLEM 
OF AIR VALVE LEAKAGE 


Only the Go 75 gives 
you a Vent \ e that pro- 
vides both fast positive 
venting of air from the sys- 
tem, plus absolute protec- 
tion against water leakage 
if the valve should ever be- 
come fouled. These features 
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plus many others make the 
Gorton 75 the finest Vent 
Valve ever made for Hy- 
dronic Heating Systems. 
LAST LONGER 
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